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Graduates of NYIT's
College of Osteopathic
Medicine offer solutions that
include their own healing touches

Robert Corona (D.O. '86) leads a 30-member team at medical device
manufacturer Welch Allyn in Skaneateles Falls, N.Y.

By Kathryn Stroppel

Breakthrough technologies and innovation
are at the heart of Robert Corona's (D.O. '86) work. As vice
president of clinical, medical, and scientific affairs and chief
medical officer of Skaneateles Falls, N.Y.-based Welch Allyn, he
oversees the manufacture of medical devices used by health care
providers around the world. Yet, it comes as a surprise that
Corona doesn't think the most important thing in the modern
medical office is the latest diagnostic equipment. He says it is a
healing environment-something
Corona sees as lacking today.
A board certified and practicing neuropathologist, Corona is
among the thousands of NYIT INYCOM graduates who provide health solutions by merging medical know-how, technology,
and a passion for helping others. Corona says he first realized
the value of osteopathic medicine as an undergraduate, when he
was diagnosed with Hodgkin's disease. After seeking a second
opinion from an osteopathic physician that ruled out Hodgkin's,
he says he was "totally enamored with this kind of medicine."
After graduating from NYIT's College of Osteopathic
Medicine, Corona completed his residency and fellowship at
SUNY Upstate Medical University in Syracuse, N.Y., and the
Armed Forces Institute of Pathology in Washington, D.C.
During his time at SUNY, where he served as physician director
of medical informatics, laboratory informatics, and telemedicine, he was asked to join Welch Allyn. He had presented highlights of a case involving a telepathology consultation of a brain
tumor and was garnering national attention from business leaders. They included Welch Allyn chairman Bill Allyn, who wanted

to parlay Corona's technical and medical skills to the business
world and help the company transition from what Corona calls
"optical-mechanical" to a more technical, digital, and computerbased operation.
Fourteen years later, Corona leads a 30-member team responsible not only for innovation and new product development but
also for employee and occupational health, clinical testing,
patient safety, quality and regulatory affairs, new business development, biostatistics, and providing general medical expertise to
management and sales representatives.
Corona says he is passionate about the educational aspect of
his job. A nationally recognized speaker with numerous teaching
honors, he is a professor of pathology and laboratory medicine,
emergency medicine, internal medicine, and family medicine at
SUNY. He also holds faculty appointments at Albany Medical
College and Lake Erie College of Osteopathic MedicineBradenton, and is a neuropathology consultant for the Central
New York Region's Forensic Sciences Center in Syracuse.
At Welch Allyn, he educates the sales staff on new products
and helps international physicians make the most of the company's technology. "Welch Allyn sees health care as a global issue
and is organized around answers to practical issues all over the
world," he says.
Corona also serves as Welch Allyn's corporate spokesperson,
writing "Dr. Bob's Biz Blog" and tweeting as Drbrainstorm on
health care reform, the need for more primary care physicians,
technology, and ideas for making health care better for patients.
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In fact, his posts and tweets reflect not
only a technological innovator, but also
his roots as a compassionate D.O.
He someday would like to be more
involved with osteopathic education, but
says he has no plans to leave his current
position, which provides a near perfect
blend of his talents. "It's a wonderful
job," he says. "I'm able to balance business, science, medicine, and engineering
all together. It's pretty neat."
One question guides Christina Stasiuk
(D.O. '85) in her role as senior medical
director at CIGNA: What can I do today
to make sure I'm healthy tomorrow?
"Health is something people don't
think about until they don't have it any
more," says Stasiuk, who no longer
works with patients one-on-one as she

did as a primary care internist. Today,
she is responsible for thousands of individuals, including those covered by TaftHartley Trust Funds, which oversee the
health care benefits provided to those
with multiple employers, such as union
construction workers and companies
that have branches located throughout
the United States.
Stasiuk joined CIGNA, a global health
services company headquartered
in
Philadelphia, in 2003 after closing her
private practice and moving to a medical
management company that was later purchased by CIGNA. Her work, she says, is
closely aligned with and focused on preventive health and health literacy.
"I still have a doctor's hat on," says
Stasiuk, who uses her medical knowledge to diagnose patients and translate

complicated medical issues into action
plans. Case in point: pregnancy. She
works to ensure that clients institute
maternity programs so women are
healthy when they become pregnant,
understand pregnancy risks, and engage
with their physician early on. She also
helps identify women who may be at risk
for pre-term deliveries.
By looking at composite data from a
group of insured individuals, she can identify health issues an employer may have
the opportunity to address-such as the
physical effects of smoking. "I can look at
the data, go to the employer, and explain
what's happening nationally and with its
population of employees, and develop
services to help them understand how
lifestyle choices are impacting health," she
says. From there, she creates educational

"1 learned that
health care is
too complicated
for a single
solution. You
need to look at
a problem from
different sides
and try new
solutions. "
-Cbristina Stasiuk (D.O. '85)
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interventions to address each issue.
Her goal is to reduce health care costs
as well as make individuals more productive-more
alert, healthier, and with a
greater quality of life. "It's nice to see
people change their lives and become
healthier," she says. "Health is not just
about physical health, it's about being
engaged in life. It's a general sense of
well-being and where we fit into society,
and we need to use all resources available
to improve health."
Stasiuk credits NYCOM for giving her
a solid foundation of ways to improve
health on which she has built a passion
for the sciences and helping others. She

also learned to analyze data, become flexible in order to maximize health care
opportunities, and listen to what's important to patients.
"I learned that health care is too complicated for a single solution," says Stasiuk.
"You need to look at a problem from different sides and try new solutions."
Fusing technology and medicine is a natural culmination of interests for Adam
Bitterman (D.O. '10), who launched a
mobile medical applications venture as a
second-year
medical student. JAMB
Innovations, which he started with former
roommate-turned-COO
and chief develWinter

oper Jeffrey Midgley, RPA-C, is in its second year. Already, its apps have been
downloaded more than 50,000 times.
The company was a natural fit for
another NYIT alumnus, Sal Docimo
(D.O. '09), who joined the company in
2009 as head of marketing. For Docimo,
who holds an undergraduate marketing
degree, JAMB meshes his desire to help
others with his interests in technology
and business. "To bring it all together
and mold traditional, textbook knowledge with the technology we've been
exposed to in this era is very exciting and
rewarding," he says. "To treat and save
someone's life with something
you
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1felt it was my responsibility as a
physician to always be prepared."
-Maurizio Miglietta (D.O. '96)
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helped develop is incredible as well."
The idea of merging technology and
medicine bloomed when Bitterman complained to Midgley about the need to
quickly access medical formulas and
factoids, then available only on PDAs or in
paper reference materials. Their bulk,
weight, and questionable accuracy made
the pair think there had to be a better way.
The rest, as they say, is history.
Within days, Midgley devoured hundreds of pages of iPhone software development manuals and coding to make
their idea of developing mobile medical
applications a reality. Midgley took on the
role of developer and COO, Bitterman
became CEO and editor. Then Docimo
was added to marketing, and two other
employees later joined the business. One
application, uBurn, which calculates the
percentage of a body burned and provides
important information on thermal burns,
was the first to be released over the Apple
iTunes App Store. The free "lite" version
was downloaded more than 10,000 times
in six weeks, and based on that success,
the team continued to develop a broader
suite of products.
Soon to follow was i911, an emergency
dialer; uPregnant, which offers prenatal
information; uFebrile, a resource for feverlowering
medications
for children;
uRabies, a rabies dosing and scheduling
guide; and uSober, a blood alcohol content
calculator. All medical reference apps are
available for use on Apple's iPhone, iPod
Touch, and iPad, and all are designed to
make medical clinical practice more efficient, and ultimately improve patient outcomes and satisfaction.
The Manhattan-based JAMB now offers
10 applications ranging from $1.99 to free.
Each has taken from six weeks to six
months to develop, and all have been developed in house at minimal cost (always good
news for a start-up). Though designed for
medical professionals, Bitterman says the
apps can be used by anyone and encourages
those in the learning stages of their career
to try them.
"What makes us unique," he says, "is

that we're medical professionals creating
and designing our own medical apps. We
are the doctors, and we are putting in the
time to create apps that our own colleagues are going to use."
"We understand the challenges facing
the medical community," says Docimo,
"and we are in a unique position to create
these products, which not only provide
data but allow users to interact with it."
The challenge in producing these apps,
besides limited funds, is time. Bitterman is
an orthopaedic surgery resident at Peninsula Hospital Orthopedic Consortium on
Long Island; Docimo is a second-year surgical resident at Lutheran Medical Center
in Brooklyn, N.Y.; and Midgley is a practicing physician assistant.
"It's difficult to balance, but I have a great
support system and lots of people helping,"
says Bitterman. "But you're still staying up
late and answering e-mails when you have a
free moment to make sure you're not missing a deadline or meeting. It's tough, but it's
been going well so far."
JAMB has scores of products in development, he says, but "because of time
and financial constraints, we've only been
able to put out a small percentage of
everything we want. With time, financial
growth, and help from others, we're hoping to expand significantly."
The company is in the process of
working with a third party to launch a
website that will help it develop more
sophisticated applications. "We're always
looking for ideas, and we're in the
process of transitioning to bigger and
better things, so it's very exciting,"
Bitterman says.
Part of the excitement stems from other
doctors taking an interest in his company's
applications. After uBurn was released, he
saw a colleague using the app. When
Bitterman explained that he had helped
develop uBurn, he says his friend "was
shocked ... and I was shocked to see someone I knew actually using my application."
Networking with others is just one lesson he's learned since creating JAMB. He
has also familiarized himself with the
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iPhone's iOS programming language
learned how to run a business-all
while enjoying the experience.
"It's absolutely fun," says Docimo.
exciting to see an idea come to life.
it all stems from the question: How
better treat my patients?"
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Maurizio Miglietta (D.O. '96) knows
all too well how split-second decisions
can make the difference between life and
death. Having survived a jetliner crash,
being run over by a car, and escaping a
gas explosion all by the age of 10, the 41year-old physician, entrepreneur,
and
father of three has spent his career thinking one step ahead.
Miglietta recently left his position as
chief of acute care surgery at New YorkPresbyterian Hospital/Columbia University Medical Center to spend more time
with his family in New Jersey and develop
several business ventures centered on
trauma and emergency care.
In 2004, Miglietta
founded
the
Homeland Security Mobile Trauma Unit
(MTU), which provides immediate surgical and mobile operating room capabilities
and medical support to law enforcement
agencies, including the U.S. Secret Service
and Department of State Diplomatic
Security Service. With more than 50 specialized volunteers trained in the use of
biological, chemical, and nuclear protective equipment, the MTU has been
employed during national security events
such as the Papal visit to New York City,
U.S. presidential travels, and the annual
United Nations General Assembly.
Miglietta also serves as police surgeon
for the Secret Service's New York field
office, which became the impetus for his
first for-profit
enterprise,
Tactical
Medical Packs, founded in 2007. A Secret
Service agent approached Miglietta to
develop a medical kit he could carry in
his suit pocket for use in worst-case scenarios, and Miglietta, understanding the
value of immediate medical attention,
responded by creating a prototype of
what would become the TAC-PACKcomplete with a CPR micro-shield,
bandages, gauze, tape, abdominal pad,
respirator mask, occlusive dressing, and
latex-free gloves. There are now six trauma packs available for groups ranging
from military personnel to law enforcement agencies to outdoor sports enthusiasts. The pocket-sized packs have been
sold around the world, and sales last year
were upwards of $2 million.

"I felt it was my responsibility as a
physician to always be prepared," he
says. "If something happens in front of
me, everything I need to save someone's
life is in my pocket. There's no excuse
not to carry it."
Another business Miglietta is developing is Global Medical Guardians, a
for-profit service offering full-service
emergency care and risk management
solutions, including international medical air transportation
services, for
clients across the globe. The company,
which he launched in 2008, has provided
medical care to the New York Mets,
dignitaries, celebrities, and other highprofile VIPs.

"My mind allows me to multi task pretty
successfully," he says of his many ventures. "I like to keep it interesting and
fresh and to have something different
and new every day."
With unflagging energy, Miglietta also
lectures to medical and non-medical professionals, serves on speakers' bureaus and
advisory boards for various pharmaceutical companies, and is the new director of
medical education at Touro College of
Osteopathic
Medicine
for Palisades
Medical Center, Holy Name Medical
Center, and Englewood Hospital Medical
Center. He is also the author of more than
30 peer-reviewed publications, is board
certified in surgery and critical care, is the

honorary police surgeon for the New York
City Police Department, has received
national law enforcement awards, and in
2008 was named one of Crain's Business'
"Forty Under 40."
And it all began, he says, with his
NYCOM education. "I always felt on par
or better than anyone else I ever trained
with," he says. "It gave me everything I
needed to succeed." •
Katbryn Stroppel is a writer and editor
living in north Missouri. She has workedfor
health care organizations and health sciences
universities for nearly 20 years and is a
graduate of the University of Missouri
School of Journalisnz.
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